
9 mistakes to avoid when selling your property

1. Asking price too high or too low

Setting the selling price should not be done lightly. A price that is too high is just as damaging as a price that is too low. You should know that the average buyer visits 15 

to 20 homes before making a decision.

If your home does not compare favourably with others in the same price range, you will not be taken seriously by prospective buyers or realtors. As a result, your home 

will remain on the market for a very long time and knowing this, new buyers will think there is something wrong with your property. 

2. Not doing your homework (In fact, the real estate broker should provide this)

Find out about the latest sales of similar homes in the neighbourhood and what your competitors are asking. This is certainly how buyers will evaluate your home.

3. Poorly prepare your home for visitors

Every year, North American companies spend billions on product presentations and packaging design. Appearance is everything, and it would be foolish to ignore this 

fact. You can’t move your house and you can hardly change the divisions, but you can easily improve its appearance: 

In order to maximize the sale price, to keep control at all times and to reduce the level of stress related to this procedure, this list of errors 
will allow you to make a quick and pleasant sale.

These details may seem insignificant to you, but they will create a very favorable first impression for buyers, allowing them to project themselves into the environment. The 

decision to buy a house is more emotional than logical. Therefore, let the buyer visit at their leisure in order to generate a sense of comfort.

  

4. Choosing a broker for the wrong reasons

It is important to have confidence in the real estate broker who will represent you, to believe in his competence and experience. You want a broker who can easily ex-

plain the entire marketing process, who knows the market in your area very well, who has a bank of potential buyers and who can give you valuable advice to increase 

your chances of selling. Don’t choose a broker based on the highest valuation of your home. Instead, choose the broker who does a fair valuation.

CLEAN LIKE NEVER BEFORE

PICK UP, STRAIGHTEN, TIDY AND REPAIR EVERYTHING
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5. Poorly disseminate information about your home to prospective buyers

One of the most important reasons to entrust the sale of your home to a real estate broker is to take advantage of their advertising expertise and specialized 

ALLOW THE REAL ESTATE BROKER TO INSTALL A FOR SALE SIGN

DO NOT LIMIT THE TIME BUYERS CAN VISIT

ADVERTISE YOUR PROPERTY IN LOCAL NEWSPAPERS

LIST YOUR PROPERTY ON THE INTERNET, IDEALLY A PERSONALIZED WEBSITE AS WELL AS ON SOCIAL NETWORKS.

Neglecting these tasks will only lower your selling price.

6. Putting undue pressure on buyers during visits

No one enjoys selling under pressure. In this situation, buyers may wonder why you are so anxious to sell. If you follow the buyers step by step, pointing out every detail 

that you think is important, such as a new water heater, a large pantry, you are keeping the buyer from being comfortable. Instead, let your home speak for itself.

 

7. Hide some of your home’s flaws 
As the owner-seller, be sure to disclose everything. The informed seller will be proactive and inform the buyer of any known defects that may diminish the value of the 

property. The buyer can then write the promise to purchase with confidence and adjust his budget accordingly. This will make the inspection of the property much easier. 

8. Not knowing your buyer 
During the negotiation, your goal is to control the pace and, if possible, determine the deadline. You must know the buyer’s motivation:

DOES HE HAVE TO MOVE QUICKLY ?

DOES HE HAVE THE FINANCIAL MEANS TO CLOSE THE SALE ?

Knowing these factors will give you the advantage in negotiating because you will know how hard you can push for what you want.

9. Not knowing your financial limits for the next home purchase

80% of people sell their house in order to buy another one that better suits their needs. When putting your property on the market, it is important to establish your new 

needs with your real estate broker. This will allow you to begin your search. At the same time, you can clearly set up your financing with a mortgage broker and reserve 

your interest rate for the coming months. This process will facilitate negotiations when selling and buying properties.


