
Sell before you buy or buy before you sell...

First option : If you have the financial ability to buy before you sell, you can purchase a property, sign the deed at a later date and then put your 

property on the market. This option gives you the chance to know exactly what your next home or condo will be. The risk is that you won’t know exactly 

when you’ll sell and at what price. 

Second option : If you don’t have the financial ability to buy before you sell, the best scenario is to sell your property as soon as possible with the earliest possible 

delivery (occupancy) date. This will allow you to visit, negotiate and purchase a new home with a clear budget, a predictable timeline and knowing exactly when you 

will have to vacate your property. 

This option allows you to accurately determine the financial commitments of the operation, whether you want to increase your quality of life in a superior home or simply 

reduce your expenses according to your needs. 

Third option : More speculative: you can sell your current property at the best possible conditions, then rent an apartment or a house in the medium term and hope 

to take advantage of a slower market, with your liquid assets in your pocket, and pay less for your new home. This option, which is probably the most financially secure, 

does however require two moves. 

Fourth option : Make an offer to purchase on a home you want to buy that is conditional on the sale of your property. In other words, even if all the other conditions 

of your offer to purchase are met (inspection, proof of financing, etc.), the sale will not be final until your house is sold. 

In such a case, the owner who has accepted your conditional offer continues to show the property in an effort to obtain other offers to purchase at the same price. If an 

offer is then made by a third party to the owner, and your home is still not sold and the owner accepts this second offer, you will have 72 hours to :

WITHDRAW FROM YOUR PURCHASE

REMOVE YOUR CONDITION TO SELL YOUR HOME MAKING YOUR PROMISE TO PURCHASE 

FIRM AND UNCONDITIONAL.

This option is used more frequently in a slow market that favors buyers and is rarely used in multiple bid situations.

 

In any case, no matter which option you choose to make your residential change, know that you are at the right address with the Bardagi Team who has the experience, 

expertise and technological tools to advise you according to your needs and market fluctuations.

This report is courtesy of the Bardagi Team. For more information please contact us.

LIVLIVEE

FAFACECETIMTIMEE

OR


